
29 March 2024

Copyright © 2024 Gas Strategies Group Ltd. All rights reserved. No part of this publication may be reproduced, distributed, or transmitted in any form 
or by any means, including photocopying, recording, or other electronic or mechanical methods, without the prior written permission of the publisher.
If you would like to distribute this content please contact the Editorial team at Gas Strategies.



Contents

Micro-scale liquefaction – Interview: Michael Walhof, sales director of distributed
LNG, Dresser-Rand
Publication date: 19 June 2017

Gas Strategies Group

10 Saint Bride Street
London UK
EC4A 4AD

ISSN: 0964-8496

T: +44(0) 20 7332 9900
W: www.gasstrategies.com
Twitter @GasStrategies

Editorials

+44(0) 20 7332 9957
editor@gasstrategies.com

Subscriptions

+44(0) 20 7332 9976
subscriptions@gasstrategies.com

tel:+4402073329900
http://www.gasstrategies.com
https://twitter.com/GasStrategies
https://www.gasstrategies.com/printpdf/62276
tel:+4402073329957
mailto:editor@gasstrategies.com
tel:+4402073329976
mailto:subscriptions@gasstrategies.com


Micro-scale liquefaction – Interview:
Michael Walhof, sales director of
distributed LNG, Dresser-Rand
Monetising stranded assets, expanding LNG as a transport fuel and bringing gas-fired electricity to
remote towns and villages around the world are increasingly seen as gateways to maintaining profitability
and securing a future role for the natural gas industry in the global energy mix. LNG Business Review
spoke to Michael Walhof, sales director for distributed LNG at the Dresser-Rand business, part of
Siemens Power & Gas, which is one of a handful of companies aiming to make micro-scale liquefaction
deliver large, tangible benefits for upstream E&P activities, the environment and developing communities
around the world.
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